Immediacy

· An important skill for any beginning counsellor to learn

· Counsellor invites client to look at what is happening between them as it is happening
· Focuses on the here-and-now, in-the-moment, You-Me talk
· Clarifies what is going on between counsellor & client, puts it into words

· Helps client to explore what may be happening in other relationships

· Counselling relationship is used as a model for testing and discovering

· Refers to feelings, possibly persistent ones, relevant to client ie not all counsellor’s feelings and not feelings to do with counsellor’s own issues

For the Counsellor, it involves:

· Revealing your immediate feelings (in relation to client)

· Sharing a hunch or a sense of what the client may be feeling

· Inviting the client to explore

This means:

· Taking risks

· Being vulnerable

· Perhaps ‘getting it wrong’

Therefore, offerings and reflections are made tentatively and sensitively – as invitations (which the client may choose to refuse).

Uses of Immediacy

· To look at a relationship pattern that might be repeated in the helping relationship  eg ‘I notice you laughing when you tell me about what happened to you even though I could sense how terrible you felt.  I wonder if this is because, as you have said, you expect that you won’t be taken seriously.’
· To explore trust issues  eg ‘You told me at the start that you find it difficult to trust others.  Now I notice you’re hesitating about telling me more about your situation.  I wonder whether you’re feeling uncertain about trusting me?  
· To explore boundaries  eg ‘I realise, as you’re talking, that our children attend the same school.  I am feeling uneasy that this might be awkward for us and wondering if we might look at this now?
· An issue of difference  eg ‘I’m aware how angry you are about your experience of racial discrimination at work.  You are black and I am white, and I’m wondering how it feels to explore this here with me?  Is there anything for us to look at around our difference?
Guidelines for Using Immediacy

· Notice your motivation:  ‘Why am I saying this?’ ‘Will it help client?’

· Be aware of timing; relationship; possible impact

· Use sensitivity and awareness of delicate areas for client

· Be interested in the truth of the relationship

IMMEDIACY HANDOUT/HBAKER/2009
